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Welcome!
Whether you are just now contemplating selling your home or are ready 
to dive into the preparation phase, we are excited to offer you our 
guidance during this exciting time. So, if you’re ready to get started, you 
can depend on us to be there for you every step of the way and get the 
job done.

Your real estate goals are our top priority.

A Quick Introduction

Personalized Service. Exceptional Results.

Serving the Colorado Front Range real estate market, The Markel Group believes in the 
importance of personal connection, exceptional service, honest advice… and hard work. 

We look forward to working with you!
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What Is a CMA?

It is not an Appraisal.
No two homes are identical, which is why choosing a sales price or offer price for a home can 
be challenging. That's where the comparative market analysis, or CMA, is most useful. 

What is a 
CMA?

The CMA is a side-by-side comparison of homes for sale and homes that have 
recently sold in the same neighborhood and price range. This information is further 
sorted by data such as type of home, number of bedrooms, number of baths, lot size, 
neighborhood, property condition and features, and many other factors. The purpose 
is to show estimated market value, based on what other buyers and sellers have 
determined through past sales, pending sales and homes recently put on the market. 

How is the 
CMA 

created? 

CMAs are generated by using property information from your real estate agent's 
multiple listing service (MLS). The MLS is available to licensed members only, 
including brokers, salespeople, and appraisers, who pay dues to gain access to the 
service's public and proprietary data, including tax roll information, sold transactions, 
and listings input by all cooperating MLS members. Listing agents generate CMAs for 
their sellers, and buyer's agents create them for their buyers so both sides know 
what current market conditions are for the homes they're interested in comparing. 

How 
accurate 

are CMAs? 

The CMA is a here-and-now snapshot of the market, based on the most recent data 
available, but it can instantly be rendered obsolete by a new listing, or a change of 
status in a home with the same criteria. Why? The market is constantly changing - 
new listings, pending sales, closed sales, price reductions, and expired listings. 
CMAs can vary widely, depending on the knowledge and skill of the person creating 
the CMA as well as the number and type of data fields that are chosen. That means 
some features may not be included. 
As informative as the CMA is, it should only be used as a tool and should not 
substitute for your real estate professional's knowledge and advice. 
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The Value of  Your Home
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The Value of Your Home

1
Location
The closer a home is to jobs, parks, 
transportation, schools, and community 
services, the more desirable it is.

2
Size
Square footage impacts home value as 
larger homes are built using more 
materials. Larger lot sizes add to the value, 
as well.

3
Condition
Turn-key homes that are new or have been 
restored to be more modern and up to 
date typically sell for more. When a Buyer 
has to factor in the cost of updates and 
repairs, the perceived value of a home 
decreases.

In a neighborhood of similar homes, why is one 
worth more than another?

The answer is simple. Every home is different

When a home is sold, a willing seller and a willing buyer determine the value of that home with 
the sale price. That price then becomes a benchmark for other similar homes, but other factors 
come into play.  The most important are:

4
Bedrooms & Baths
Additional bedrooms and bathrooms raise 
the value of a home compared to similar 
homes that do not have those rooms.

5
Features & Finishes
Luxury features can make a home more 
appealing. Hardwood floors and granite 
countertops increase value more than 
carpet and laminate countertops. 

6
Curb Appeal
From the street, a home that looks clean, 
fresh, and inviting will draw a Buyer in. 
Fresh landscaping and outdoor staging 
offer additional charm. In comparing two 
similar homes, something as simple as 
views and paint colors can affect the value.
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Curb Appeal

A First Impression That Lasts
Most buyers form their first impression of your home before they even get out of the car. Curb 
appeal is the view from the curb that gives potential buyers the first chance to fall in love with 
your home.

The exterior of your home should be in pristine condition - clean, cleared of clutter, with no 
visible repairs needed. Do all you can to enhance a potential buyer's first impression.

Here's a simple checklist for that stellar first impression:

1
Driveways
Clear driveways and walkways of snow, 
weeds, and debris. Repair or replace 
cracked steps or pavers. Driveways should 
be clear of vehicles. 

2
Landscaping
Keep your lawn mowed, edged, and 
watered. Prune dead branches and plants. 
Weed flower beds and replace thin 
landscaping with fresh plants and flowers. 
Clear toys from yard.

5
The Special Extras
Consider upgrading your mailbox; it's an inexpensive fix and the first thing that buyers will see when 
they pull up to your home. Install flower boxes or pots of blooming flowers for a pop of color. Replace 
light fixtures.

3
Roof, Siding, & Windows
Replace loose or damaged roof shingles, 
clean the gutters, and paint and caulk 
window trim and doors.  Power wash 
siding, brick, windows, and porches. 

4
Front Porch
Repaint your front door. Place a new 
welcome mat. Make sure all front facing 
windows are clean. Install new house 
numbers that match your light fixtures. 
Hang a wreath on the front door. 
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Show Time!
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Pointers for Keeping Your Home Show-Ready  

Keeping your home in showtime condition can be challenging. This 
checklist for Showings and Open Houses is designed to help you know 
where to begin.

Showings and Open Houses

1
Eliminate Clutter
The less cluttered your home, the better it 
shows. If you have a lot of knick-knacks, 
collections, or family mementos, consider 
renting a portable storage unit, which can 
be stored until it's time to deliver it to 
your new home. 

2
Keep, Donate, & Throw Away
If you have time before you go on the 
market, sort unwanted belongings into one 
of these three baskets. You'll receive more 
in tax benefits for your donations than 
pennies on the dollar at a garage sale. It's 
faster, more efficient and you'll help more 
people.

3 Remove Breakables
Figurines, china, crystal and other 
breakables should be store out of the way.

4
Be Welcoming
You want your home to look like a home. 
Open the blinds, turn on the lights, and 
make visitors feel welcomed. 
 

5
Clean Habits
Wash dishes immediately after meals. 
Clean off countertops. Make beds in the 
morning. Keep pet toys and beds put away.

6
Remove Temptations
Store laptops, phones, and other electronic devices in a secure place or take them with you. Take valuable 
jewelry and collectibles to a safety deposit box, a safe, or store them in a secure location. Also secure 
your prescription medicine and private financial documents. 
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The Essential Five-Minute Clean-Up for Showings

Expect the unexpected! For those last minute showing requests, use this 
5-minute checklist to make the best of it. 

It works for those unexpected pop-ins from your in-laws, too. ;)

Showings and Open Houses

1
Team Effort
Everyone gets a basket and cleans up 
clutter. Check for hazards, like toys left on 
the floor. Make sure all toys, including 
bicycles, are put away. 

2
Pets
Put pets in daycare, sleep cages or take 
them with you: In the listing instructions, 
there should be a warning if there is a big 
dog on premises. Buyers with allergies also 
may appreciate knowing in advance if you 
have pets.

3
Let the Air and Light In
Turn on ALL lights, inside and out. Open 
the drapes, lift the blinds fully, and open a 
few windows slightly for good air flow. 
Turn ceiling fans on low.

4
Buyer Privacy
Give the buyer privacy. The buyer cannot 
come to your home without being 
accompanied by an agent. They will be 
more comfortable touring the home 
without your presence.  And a hovering 
Seller can be a big turn-off, too.

When making such a big decision regarding one of the most valuable and 
important assets in your life, hire a professional dedicated to promoting your 
interests and serving your needs. The Markel Group devotes a tremendous 

amount of time and energy to ensure your real estate goals are met.
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The Big Move!
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Moving Checklist

Be Prepared and Organized. 
Moving to a new home can be an exciting but stressful journey. By finding the 
right movers and having a good, though flexible, moving plan, most of the 
common moving headaches can be easily avoided.

Start Planning

Finding the best mover for you at the right price involves a simple evaluation of your needs. 
Moving companies provide a wide range of services, from planning your move, storing your things, 
packing and unpacking, to decorating and organizing your belongings in your new home. You can 
choose which services you want and have them tailored to suit your budget.

Compare Movers

When you compare price and service estimates from several companies, you will find that 
estimates are based on the weight of your household items, the distance they will be moved, and 
the amount of packing and other services you will require. Be sure to show the estimator every 
item that will be moved. Estimates should be done in person and include a clear explanation of 
rates and charges that will apply, the mover's liability for your belongings, pick-up and delivery 
schedules, and claims protection.

If you are moving interstate, you should read and understand all of the information you will 
receive. In addition to brochures explaining their various services, moving companies should give 
you a copy of a consumer booklet titled "Your Rights and Responsibilities When You Move" and 
information regarding the mover's participation in a Dispute Settlement Program. Distribution of 
the consumer booklet and the requirement that movers must offer shippers neutral arbitration as 
a means of settling disputes that may arise concerning loss or damage on household goods 
shipments are requirements of the Federal Highway Administration (FHWA).



Moving Checklist

Be Prepared

Even in the most well-planned moves, something unexpected may happen. In those instances, 
insurance is crucial. Check with your homeowner's insurance provider about coverage for your 
belongings while moving. Your mover will provide either released value insurance or full 
replacement value, which you must sign for on your bill of lading. Items of special value such as 
heirlooms, paintings, or collectibles can be insured under separate riders. In the event of damage to 
an item, file a claim immediately. Be sure to save the packing materials to show to the adjuster, 
should there be any problems.

Packing Up and Moving On

Here are some tips to make the moving process go more smoothly:

• Start by packing the things you use most infrequently. 
• Pare down items that have accumulated over time by grouping them into 3 categories Keep, 
• Create an inventory sheet of valuables and a list of which boxes they were packed in. 
• Label your boxes according to the rooms where they'll be moved - bedroom #2, 1st floor bath, 

etc. Consider using different colored stickers/tape for each room. 
• Provide your movers with copies of the floorplan of your new home, so they can move more 

efficiently without having to stop and ask you where things go. 
• Try to keep boxes under 50 lbs. whenever possible, put heavier items in smaller boxes to reduce 

bulkiness, and place lighter items in larger boxes. 
• Dispose of items that can't be moved, like flammable liquids, cleaning fluids, etc. Prepare your 

mower by emptying the fuel and recycle your propane grill tanks. 
• Snap a photo of the back of electronic devices so you know which wires to attach when setting 

them up in your new home. 
• Pack an overnight bag with moving day essentials, including toiletries, clothes, medications, and 

charger cords. 
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I look forward to hearing your 
thoughts and questions about the 
real estate process.

Let’s Connect

Cheryl Markel 
Employing Broker, Realtor® 
(720) 323-5444


