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The Millennial Generation is the largest generation in United States history.  
According to the US Census Bureau:

“[Millennials] born between 1982-2000, now number 83.1 million and 
represent more than one-quarter of the nation’s population. Their size exceeds 

that of the 75.4 million baby boomers.”

If you are one of the millions of Millennials who has seen their peers begin to 
buy homes recently and are wondering what it would take for you to do the 
same... you’ve found the right eGuide!

Why a Guide For Millennials

Personalized Service. Exceptional Results.

Serving the Colorado Front Range real estate market, The Markel Group believes in the 
importance of personal connection, exceptional service, honest advice… and hard work. 

We look forward to working with you!

Time to get serious.



Dispelling Myths

Buying Your First Home. 
There are many stereotypes and myths about the Millennial Generation as a whole,  AND about 
what it takes to buy a home in today’s market.

These myths have prevented many Millennials from even considering homeownership as an 
option for them and their families.

The goal of this eGuide:

Our hope is to provide you with the information you will need to make the best decision for 
you and your family in regards to homeownership. We will break down the myths and 
stereotypes that have long been believed to be true, as well as shed light on the opportunity you 
have to build wealth using your monthly housing cost.



If it seems like all your friends are buying a house... 
it’s because they are! 

But don’t worry, you’re not alone if you haven’t.

Many experts have looked at the homeownership rate among Millennials and have found they are 
flocking to the real estate market in larger numbers every year!

The 'Responsibility Zone’ is Calling

Whether pushed into the zone or a willing participant, many Millennials are aging into the 
‘Responsibility Zone,’ or the age range when responsibilities start to dictate behaviors, such as:

~ Moving out of the house 
~ Getting married 
~ Buying a home 
~ Having children

You may have noticed that many of your friends and family members have started to make pretty big 
decisions all at once. There are many Millennials who are crossing all four of these major life events off 
their list in a two-year span.

Perhaps, the time is right for you, too!

The ‘Responsibility Zone’



The answer must be student loans, right? 

Wrong! 
While paying back an education is part of the equation for some, it is not the only factor that holds 
Millennials back from buying their first homes.

A survey of young renters by Fannie Mae found that the factor that delays the most potential buyers is 
an insufficient credit score or history (53%), followed closely behind by “affording the down payment 
and closing costs (50%).”

There are solutions to help you fix this!

There are many potential homebuyers who have delayed their purchase because they ‘believe’ that they 
do not qualify with the debt they have (debt-to-income ratio), their credit score or even the amount of 
savings they have.

The challenge is that many of those who delay their purchases are not aware of the opportunities 
available, and are not aware that they would qualify now. Instead of wasting time paying rent, they could 
be building their own wealth by putting their housing costs to work for them through the equity in 
their home.

What’s Causing the Delay
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Top 3 Myths Holding Back Buyers

Myth 
#1

Student Loans are Preventing 
Millennials from Buying.

Myth 
#2

You Need a 20% Down Payment to 
Buy a Home.

Myth 
#3

You Need ‘Perfect Credit’ to Buy a 
Home.

Buying a home is a significant decision.
But don’t let the myths that like to frighten hold you back.
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Myth #1:  
Student Loans are Preventing Millennials from Buying

Millennials are on track to becoming the most educated generation in history. This means they are also 
the generation with the most student debt. Depending on the type of degree earned, as well as the 
prestige of the institution attended, there are some Millennials who graduate college with what equates 
to a mortgage payment. But that’s not the case for all.

Is Earning a Degree Worth the Debt?

According to a study by the Brookings Institute, the dividing line between haves and have-nots in 
homeownership is “education, not student debt.”

“This picture accords with what we know about the growing gulf in the economic fortunes of 
those with and without a college education. Men with a BA earn $35,000 more a year than 
those without, while for women the gap is $25,000.”

A study by Fannie Mae supports this fact as they go on to say:

“Those who completed at least a bachelor’s degree without student debt were 
43% more likely to be homeowners than high school graduates who didn’t 

attend college and don’t have student debt.”

The College Board reports that “the typical bachelor’s degree recipient can expect to earn about 66% 
more during a 40-year working life than the typical high school graduate earns over the same period.”

Top 3 Myths Holding Back Buyers
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Myth #1, cont. 
It has been said Millennials are delaying the social norms that many generations before them had set. 
According to NAR, Millennials who recently purchased a home delayed their home purchase by a 
median of 3 years, with 53% of those who delayed their purchase citing student loans as the debt that 
held them back the most.

Reasons Those with Student Loans Are Delaying Buying a Home:

~ 85% - Can’t save for a down payment because of student debt 
~ 74% - Don’t feel financially secure enough because of existing student debt 
~ 52% - Can’t qualify for a mortgage due to debt-to-income ratio (DTI) 
~ 47% - Can’t afford their preferred house or neighborhood 
~ 18% - Don’t have the financial know-how to confidently navigate the housing market

Our goal is to offer guidance so you aren’t disqualifying yourself from 
homeownership because of Student Loan debt.

Top 3 Myths Holding Back Buyers

“With student debt on the rise, there’s been a lot of speculation about whether 
the cost of a college degree hurts an individual’s ability to buy a home,” says 
NerdWallet’s Chris Ling. “From what we’ve seen, getting a four-year degree or 

higher is actually positively associated with homeownership — even when 
accounting for debt.”
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Myth #2:  
You Need a 20% Down Payment to Buy a Home

Gone are the days of 20% down or no loan, but recent surveys reveal that many Americans are not 
aware that programs exist to put down less.

Fannie Mae’s article, “What Consumers (Don’t) Know About Mortgage Qualification Criteria,” revealed 
that “only 5 to 16 percent of respondents know the correct ranges for key mortgage qualification 
criteria.”

The survey results revealed that consumers often overestimate the down payment funds needed to 
qualify for a home loan; 76% of respondents either don’t know (40%) or are misinformed (36%) about 
the minimum down payment required.

Many believe that they need at least 20% down to buy their dream home, 
but many programs actually let buyers put down as little as 3%.

Whether you have just started to save for a down payment, or have been saving for years, your dream 
home could be within your reach much sooner than you ever thought if you only need to save up 
3-10% instead of the 20% that you may have thought you needed!

Depending on where you live, median income, median rents and home prices all vary.

Top 3 Myths Holding Back Buyers
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Myth #3:  
You Need ‘Perfect Credit’ to Buy a Home.

What is a credit score? According to Investopedia, “a credit score is a statistical number that depicts a 
person’s creditworthiness. Lenders use a credit score to evaluate the probability that a person repays 
their debts. Companies generate a credit score for each person with a Social Security number using 
data from the person’s previous credit history.

A credit score is a three-digit number ranging from 300 to 850, with 850 
as the highest score that a borrower can achieve. The higher the score, the 

more financially trustworthy a person is considered to be.

You do not need a perfect credit score to qualify for a mortgage.

It is important to speak to a lender to learn your credit score and the many ways you can improve it, if 
needed. Mortgage brokers often have access to programs designed for Buyers with lower credit scores.

Our goal is to offer guidance so you aren’t disqualifying yourself from 
homeownership because of myths about credit scores.

Top 3 Myths Holding Back Buyers
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Financial Benefits of Homeownership

Buying a home is a significant decision.
One that comes with many benefits, too!

1 Mortgage payments can be fixed while rents go up.

2 Equity in your home can be a financial resource later.

3 You can build wealth without paying capital gains.

4 A mortgage can act as a forced savings account.

5 Homeowners enjoy greater wealth building.

6 It’s YOURS! Paint it any color you want!
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Owning a home can be more sensible than renting 
for both financial and lifestyle reasons.

The Personal Side

1 To have control over your living space.

2 To have a sense of privacy and security.

3 To live in a home nicer than a rental.

4 To feel engaged in your community.

5 To have flexibility in your future decisions.
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What to Know When Buying a Home



1515

Preparing For Homeownership

3 Easy Habits to Start Now

Step 1:  Automate Your Down Payment Savings

One way to jump start your down payment savings is to automate your checking account to 
automatically save a small amount of your paycheck into a separate savings account or ‘house fund’.

Step 2:  Build Your Credit History & Keep It Clean

When you go to apply for a mortgage, lenders will want to see that you have been able to pay off past 
debts. This means staying on top of your student loans, credit cards, and car loans and paying them on 
time! Credit bureaus recommend using no more than 30% of the credit available to you.

Step 3:  Practice Living on a Budget

Downsizing your spending now will allow you to save more for your down payment & pay down other 
debts to improve your credit score. A few sacrifices when saving for a home are: cutting back on new 
clothes, a new car, and travel.

Know Your Credit Score

Knowing your credit score and getting a recent copy of your credit report is one of the first steps that 
you can take toward knowing how ready you are to start the home buying process. Here are some tips 
for improving your credit score:

~ Make payments, including rent, credit cards, and car loans, on time. 
~ Pay down high-balance credit cards to lower balances, and consider balance transfers to free up 
credit. 
~ Check for errors on your credit report and work toward fixing them. 
~ Shop for mortgage rates within a 30-day period — too many spread-out inquiries can lower your 
score. 
~ Work with a credit counselor or a lender to improve your score.
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Key Terms to Know
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When Applying for a Mortgage
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Why Get Pre-Approved

Show Sellers You Are Serious... Get Pre-Approved
In many markets across the country, the number of buyers searching for their dream homes greatly 
outnumbers the number of homes for sale. This has led to a competitive marketplace where buyers 
often need to stand out. One way to show you are serious about buying your dream home is to get 
pre-qualified or pre-approved for a mortgage before starting your search.

Even if you are in a market that is not as competitive, knowing your budget will give you the confidence 
of knowing if your dream home is within your reach.

Work with a Professional

One of the many advantages of working with a local real estate professional is that many have 
relationships with lenders who will be able to help you with this process. Once you have selected a 
lender, you will need to fill out their loan application and provide them with important information 
regarding “your credit, debt, work history, down payment and residential history.”

A Lender considers the 4 Cs:

~ Capacity:  Your current and future ability to make your payments 
~ Capital or cash reserves:  The money, savings, and investments you have that can be sold quickly for 
cash 
~ Collateral:  The home, or type of home, that you would like to purchase 
~ Credit:  Your history of paying bills and other debts on time

Getting pre-approved is one of the key steps that will show home sellers 
that you are serious about buying, and it often helps speed up the process 
once your offer has been accepted.
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Down Payment Assistance

Ask Your Lender About Down Payment Assistance Programs

When you meet with your lender to become pre-approved, also ask them if there are any down 
payment assistance programs that you may qualify for. There are hundreds of different programs 
throughout the country.

Eligibility requirements vary depending on your location, and are generally limited to first-time and/ or 
low- and moderate-income homebuyers. Several programs specifically benefit veterans, Native 
Americans, and workers employed in education, health care, law enforcement, and firefighting.

The U.S. Department of Housing 
and Urban Development (HUD) 
gives grants to state and local 
organizations nationwide. These 
organizations, in turn, use these 
funds to help homeowners bridge 
the down payment gap.

Every little bit helps when accumulating the funds needed to get you into 
your dream home. Getting pre-approved is one of the key steps that will 
show home sellers that you are serious about buying, and it often helps 
speed up the process once your offer has been accepted.
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Buying a Home in 6 Easy Steps

Buying a home is a significant decision.
To offer clarity, we have simplified the process into 6 easy steps.

1 Buyer’s Agreement
Contract defining home specifications and terms with your Agent, a timeline, and strategy.

2 Financial House
Determine the financial commitment you are willing and able to make, either with the help of a lender 
or your financial planner.

3 Define Goals
Define the what, where, how much and when so your Agent knows what to be on the lookout for.

4 Home Shopping
The exciting process of visiting homes online and in person.

5 Under Contract
Once you’ve found the home, and an Offer is submitted and accepted, you are now Under Contract.  
The negotiations begin and win-win solutions are reached.

6 The Closing Table
The big day! You sign your name and are handed the keys to your new home.  Congratulations!



Detailing Those 6 Easy Steps in More Detail

Step 1:  The Buyer’s Agreement and Associated Disclosures

Once we have chance to meet and are committed to working together, we draft and sign an “Exclusive 
Right to Buy” Agreement and associated disclosures with all the important details: your names, the 
home specifications you are seeking, your price range, and a number of other agreed upon terms 
between you and The Markel Group.

No cookie-cutter here. We employ a tailor-made strategy to identify the best home that fits your 
needs, then put our networking skills and deep knowledge of the market to work to make your dream 
a reality. We go above and beyond to help you find the home you love.

Step 2:  Prepare Your Financial House

Before you begin shopping for your dream home, it is important you know the financial commitment 
you are willing and able to make, either with the help of a lender or your financial planner. Forward 
preparation will allow you to act quickly when you find the ‘perfect’ home… and believe me, with our 
help you WILL find the perfect home!

Step 3:  Define Goals

Once you have a general idea of the home you are dreaming of, we work together to define the 
specifics of what that looks like, where you wish to live, how much you are willing to spend, and when 
you are hoping to make the big move. This all helps us know what to be on the lookout for.

Buying with The Markel Group
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6 Easy Steps, cont…

Step 4:  Home Shopping

We embark upon the exciting adventure of visiting homes, either online and in person. We establish 
MLS alerts for instant notification of new Listings, door knock or send letters to the neighborhoods 
you are interested in, and tap into our extensive network in search of that hidden gem.

Step 5:  Going Under Contract

Once you’ve found the home, and an Offer is submitted and accepted, you are now Under Contract!  
The negotiations begin, inspections and appraisals are performed, we march along meeting deadlines, 
and win-win solutions are reached. Throughout the entire process, we exercise discretion to ensure 
your best interests are honored and your rights protected. Our strategy pays off.

Buying with The Markel Group

Step 6:  The Closing Table

The big day! All negotiations are finalized and 
necessary documentation completed.  We 
either sign electronically or meet at the Title 
company to receive the keys to your new 
home and cross the finish line together… 

Congratulations!
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Discover
Home
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A Few Questions

Help us help you. 
Please take a moment to consider the following questions. We will use the 
valuable information you provide to help you find your home and save you time. 

When making such a big decision regarding one of the most valuable and important assets in your life, 
hire a professional dedicated to promoting your interests and serving your needs. The Markel Group 

devotes a tremendous amount of time and energy to ensure your real estate goals are met.

What Are Your Goals?

1. Where would your ideal home be located? 

2. Do you require specific schools or school districts? 
If so, please specify. 

3. Do you require a home community that allows pets?          
If so, please specify. 

4. Have you bought or sold a home in the past?  
If yes, how long ago and where? 

5. Do you need to sell a property before you can purchase another?  
If yes, is the home on the market? 

6. How soon do you wish to be in a new home? 

7. Are you interested in a new home, a resale home, or both? 

8. Do you require specific home features?  
If so, please specify.



Financing & Price

1. Will you need to arrange financing or will this be a cash purchase?

2. Do you need assistance in finding a mortgage lender?

3. Have you been pre-qualified, pre-approved, or otherwise informed regarding your 
maximum purchase amount? 
If yes:  For what amount?                                   
What type of mortgage? 
Will your financial provider issue a letter stating this amount?

4. Do you have sufficient funds accessible to cover an earnest money deposit? 
(Typically 1-2% of purchase price)

5. What is your preferred monthly payment range?

6. Will you require down payment assistance? 

Your New Home

1. Are you searching to buy a home, investment property, or vacant lot?  
If a home or investment property, what style would you prefer? 

2. Do you prefer a main floor primary bedroom?

3. What square footage do you prefer?  
—under 2,000       —2,000 - 4,000       —over 4,000 

4. Do you prefer a basement?  
If yes, which style? 
—unfinished       —partially finished       —finished       —walk-out

A Few Questions



Your New Home, cont…

5. Do you require air conditioning? 

6. Do you require a garage?  
If yes, how many spaces? 

7. What size lot do you prefer? 
—1/4 acre or less       —1/2 to 1 acre       —1 acre +       —Farm/Ranch

8. Are there any specific features not addressed in this section you would like to be 
factored into your property search? 

As Your Agent

1.  Are you currently working with a real estate agent? 
— If yes, are you in an Exclusive Buyer’s Agency Contract?

2.  How do you prefer I contact you?         
— phone        — email        — text 

3.  Contact Information:  
— Preferred Phone #: 
— May I text or FaceTime you at this number?  
— Email Address: 
— Physical Address: 

4.  Are there specific times that are better than others to contact you? 

5.  Are there any times you wish not to be contacted? 

6.  What do you value most from an Agent working on your behalf? 

A Few Questions
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Thank you for taking your time to answer these few 
questions! Let’s connect soon to discuss your goals 

so we can start work for you right away.
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I look forward to hearing your 
thoughts and questions about the 
real estate process.

Let’s Connect

Cheryl Markel 
Employing Broker, Realtor® 
(720) 323-5444


